


George K. Pattee

Practical Argumentation

 

EAN 8596547380320

DigiCat, 2022
Contact: DigiCat@okpublishing.info

mailto:DigiCat@okpublishing.info


TABLE OF CONTENTS

PRACTICAL ARGUMENTATION
PRACTICAL ARGUMENTATION
CHAPTER II
CHAPTER III
CHAPTER IV
CHAPTER V
CHAPTER VI
CHAPTER VII
CHAPTER VIII
CHAPTER IX
CHAPTER X
APPENDICES.
ARGUMENT AND BRIEF
APPENDIX B



APPENDIX.
A. A Written Argument and its Brief

B. A List of Propositions

PRACTICAL ARGUMENTATION

PRACTICAL ARGUMENTATION
Table of Contents



CHAPTER I

PRELIMINARIES

Argumentation is the art of presenting truth so that
others will accept it and act in accordance with it. Debate is
a special form of argumentation: it is oral argumentation
carried on by opposing sides.

A consideration of the service which argumentation
performs shows that it is one of the noblest and most useful
of arts. By argumentation men overthrow error and discover
truth. Courts of law, deliberative assemblies, and all bodies
of people that engage in discussion recognize this fact.
Argumentation threshes out a problem until the chaff has
blown away, when it is easy to see just what kernels of truth
remain and what action ought to be taken. Men of affairs,
before entering upon any great enterprise, call in advocates
of different systems, and by becoming familiar with
arguments from every point of view try to discover what is
best. This method of procedure presupposes a difference of
opinion and belief among men, and holds that when each
one tries to establish his ideas, the truth will remain, and
that which is false will be swept away.

The field of argumentation includes every kind of
discourse that attempts to change man's actions or
opinions. Exposition is explanation when only one theory or
one interpretation of the facts is possible; when views of
truth or of policy conflict, and one course is expounded in
opposition to another, the process becomes argumentation.



This art is used not only by professional speakers, but by
men of every occupation. The schoolboy pleading for a
holiday, the workman seeking employment, the statesman
advocating a principle of government are all engaged in
some form of argumentation. Everywhere that men meet
together, on the street or in the assembly hall, debate is
certain to arise. Written argument is no less common.
Hardly a periodical is published but contains argumentative
writing. The fiery editorial that urges voters to the polls, the
calm and polished essay that points out the dangers of
organized labor, the scientific treatise that demonstrates
the practicability of a sea-level canal on the Isthmus are
attempts to change existing conditions and ideas, and thus
come within the field of argumentation.

The practical benefit to be derived from the study and
application of the principles of argumentation can hardly be
overestimated. The man who wishes to influence the
opinions and actions of others, who wishes to become a
leader of men in however great or however humble a
sphere, must be familiar with this art. The editor, the
lawyer, the merchant, the contractor, the laborer—men in
every walk of life—depend for their success upon bringing
others to believe, in certain instances, as they believe.
Everywhere men who can point out what is right and best,
and can bring others to see it and act upon it, win the day.
Another benefit to be obtained from the study of
argumentation is the ability to be convinced intelligently.
The good arguer is not likely to be carried away by specious
arguments or fallacious reasoning. He can weigh every bit of
evidence; he can test the strength and weakness of every



statement; he can separate the essential from the
unessential; and he can distinguish between prejudice and
reason. A master of the art of argumentation can both
present his case convincingly to others, and discover the
truth in a matter that is presented to him.

Argumentation can hardly be considered as a distinct art
standing by itself; it is rather a composite of several arts,
deriving its fundamentals from them, and depending upon
them for its existence. In the first place, since
argumentation is spoken or written discourse, it belongs to
rhetoric, and the rules which govern composition apply to it
as strongly as to any other kind of expression. In fact,
perhaps rhetorical principles should be observed in
argumentation more rigidly than elsewhere, for in the case
of narration, description, or exposition, the reader or hearer,
in an endeavor to derive pleasure or profit, is seeking the
author, while in argumentation it is the author who is trying
to force his ideas upon the audience. Hence an argument
must contain nothing crude or repulsive, but must be
attractive in every detail. In the second place, any
composition that attempts to alter beliefs must deal with
reasons, and the science of reasoning is logic. There is no
need for the student of argumentation to make an
exhaustive study of this science, for the good arguer is not
obliged to know all the different ways the mind may work;
he must, however, know how it should work in order to
produce trustworthy results, and to the extent of teaching
correct reasoning, argumentation includes logic. In the third
place, a study of the emotions belongs to argumentation.
According to the definition, argumentation aims both at



presenting truth and compelling action. As action depends
to a great extent upon man's emotions, the way to arouse
his feelings and passions is a fundamental principle of this
art. Argumentation, then, which is commonly classified as
the fourth division of rhetoric, consists of two fundamental
elements. The part that is based upon logic and depends for
its effectiveness upon pure reasoning is called conviction;
the part that consists of an emotional appeal to the people
addressed is called persuasion. If the only purpose of
argumentation were to demonstrate the truth or falsity of a
hypothesis, conviction alone would be sufficient. But its
purpose is greater than this: it aims both (1) to convince
men that certain ideas are true, and also (2) to persuade
them to act in accordance with the truth presented. Neither
conviction nor persuasion can with safety be omitted. An
appeal to the intellect alone may demonstrate principles
that cannot be refuted; it may prove beyond a doubt that
certain theories are logical and right, and ought to be
accepted. But this sort of argument is likely to leave the
person addressed cold and unmoved and unwilling to give
up his former ideas and practices. A purely intellectual
discourse upon the evils resulting from a high tariff would
scarcely cause a life-long protectionist to change his politics.
If, however, some emotion such as duty, public spirit, or
patriotism were aroused, the desired action might result.
Again it frequently happens that before the arguer can make
any appeal to the logical faculties of those he wishes to
influence, he will first have to use persuasion in order to
gain their attention and to arouse their interest either in
himself or in his subject. On the other hand, persuasion



alone is undoubtedly of even less value than conviction
alone. A purely persuasive argument can never be trusted
to produce lasting effects. As soon as the emotions have
cooled, if no reasonable conviction remains to guide future
thought and action, the plea that at first seemed so
powerful is likely to be forgotten. The preacher whose
sermons are all persuasion may, for a time, have many
converts, but it will take something besides emotional
ecstasy to keep them "in good and regular standing."

The proportion of conviction and persuasion to be used in
any argumentative effort depends entirely upon the
attending circumstances. If the readers or hearers possess a
high degree of intelligence and education, conviction should
predominate; for it is a generally accepted fact that the
higher man rises in the scale of civilization, the less he is
moved by emotion. A lawyer's argument before a judge
contains little except reasoning; before a jury persuasion
plays an important part. In the next place, the arguer must
consider the attitude of those whom he would move. If they
are favorably disposed, he may devote most of his time to
reasoning; if they are hostile, he must use more persuasion.
Also the correct proportion varies to some extent according
to the amount of action desired. In an intercollegiate debate
where little or no action is expected to result, persuasion
may almost be neglected; but the political speech or
editorial that urges men to follow its instructions usually
contains at least as much persuasion as conviction.

The aspirant for distinction in argumentation should
study and acquire certain characteristics common to all
good arguers. First of all, he should strive to gain the ability



to analyze. No satisfactory discussion can ever take place
until the contestants have picked the question to pieces and
discovered just exactly what it means. The man who does
not analyze his subject is likely to seize upon ideas that are
merely connected with it, and fail to find just what is
involved by the question as a whole. The man skillful in
argumentation, however, considers each word of the
proposition in the light of its definition, and only after much
thought and study decides that he has found the real
meaning of the question. But the work of analysis does not
end here; every bit of proof connected with the case must
be analyzed that its value and its relation to the matter in
hand may be determined. Many an argument is filled with
what its author thought was proof, but what, upon close
inspection, turns out to be mere assertion or fallacious
reasoning. This error is surpassed only by the fault of
bringing in as proof that which has no direct bearing at all
upon the question at issue. Furthermore, the arguer must
analyze not only his own side of the discussion but also the
work of his opponent, so that with a full knowledge of what
is strong and what is weak he may make his attack to the
best advantage. Next to the ability to analyze, the most
important qualification for an arguer to possess is the
faculty of clearly presenting his case. New ideas, new truths
are seldom readily accepted, and it is never safe to assume
that the hearer or the reader of an argument will laboriously
work his way through a mass of obscure reasoning. Absolute
clearness of expression is essential. The method of arriving
at a conclusion should be so plain that no one can avoid
seeing what is proved and how it is proved. Lincoln's great



success as a debater was due largely to his clearness of
presentation. In the third place, the person who would
control his fellow men must assume qualities of leadership.
Remembering that men can be led, but seldom be driven,
he must show his audience how he himself has reached
certain conclusions, and then by leading them along the
same paths of reasoning, bring them to the desired
destination. If exhortation, counsel, and encouragement are
required, they must be at his command. Moreover, a leader
who wishes to attract followers must be earnest and
enthusiastic. The least touch of insincerity or indifference
will ruin all. To analyze ideas, to present them clearly, and
as a leader to enforce them enthusiastically and sincerely
are necessary qualities for every arguer.

A debater should possess additional attainments. He
ought to be a ready thinker. The disputant who depends
entirely upon a set speech is greatly handicapped. Since it is
impossible to tell beforehand just what arguments an
opponent will use and what line of attack he will pursue, the
man who cannot mass his forces to meet the requirements
of the minute is at great disadvantage. Of course all facts
and ideas must be mastered beforehand, but unless one is
to be the first speaker, he can most effectually determine
during the progress of the debate just what arguments are
preferable and what their arrangement should be. A debater
must also have some ability as a speaker. He need not be
graceful or especially fluent, though these accomplishments
are of service, but he must be forceful. Not only his words,
but also his manner must reveal the earnestness and
enthusiasm he feels. His argument, clear, irrefutable, and to



the point, should go forth in simple, burning words that
enter into the hearts and understanding of his hearers.
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THE SUBJECT

The subject of an argument must always be a complete
statement. The reason for this requirement lies in the fact
that an argument can occur only when men have conflicting
opinions about a certain thought, and try to prove the truth
or falsity of this definite idea. Since a term—a word, phrase,
or other combination of words not a complete sentence—
suggests many ideas, but never stands for one particular
idea, it is absurd as a subject to be argued. A debatable
subject is always a proposition, a statement in which
something is affirmed or denied. It would be impossible to
uphold or attack the mere term, "government railroad
supervision," for this expression carries with it no specific
thought. It may suggest that government railroad
supervision has been inadequate in the past; or that
government supervision is at present unnecessary; or that
the government is about to assume stricter supervision. The
term affords no common ground on which the contestants
would have to meet. If, however, some exact idea were
expressed in such a statement as, "Further government
railroad supervision is necessary for the best interests of the
United States," an argument might well follow.



Although the subject of an argument must be a complete
thought, it does not follow that this proposition is always
explicitly stated or formulated in words. The same
distinction between subject and title that exists in other
kinds of writing is found also in argumentation; the subject
is a statement of the matter about which the controversy
centers; the title is the name by which the composition is
known. Sometimes the subject serves as the title, and
sometimes the subject is left to be discovered in the body of
the work. The title of the speech delivered by Webster in the
Senate, January 26, 1830, is "Webster's Reply to Hayne"; the
subject, in the form of a resolution, is found close to the
opening sentences:—

Resolved, That the Committee on Public Lands be
instructed to inquire and report the quantity of public lands
remaining unsold within each State and Territory, and
whether it be expedient to limit for a certain period the
sales of the public lands to such lands only as have
heretofore been offered for sale, and are now subject to
entry at the minimum price. And, also, whether the office of
Surveyor- General, and some of the land offices, may not be
abolished without detriment to the public interest; or
whether it be expedient to adopt measures to hasten the
sales and extend more rapidly the surveys of the public
lands.

The thirteen resolutions offered by Burke form the
subject of the argument known by the title, "Burke's Speech
on Conciliation with America." A recent issue of The Outlook
contained an article entitled "Russian Despotism"; careful
reading disclosed that the subject was this, "The Present



Government of Russia has no Right to Exist." In legislative
proceedings the subject of argument is found in the form of
a bill, or a motion, or a resolution; in law courts it is
embodied in statements called "pleadings," which "set forth
with certainty and with truth the matters of fact or of law,
the truth or falsity of which must be decided to decide the
case." [Footnote: Laycock and Scales' Argumentation and
Debate, page 14.] In college debate it is customary to frame
the subject in the form of a resolution, and to use this
resolution as the title. The generally accepted form is as
follows:

Resolved, That the United States army should be
permanently enlarged.

Notice the use of italics, of punctuation marks, and of
capital letters.

In all kinds of argumentation, whether the proposition to
be discussed is clearly expressed or not, the arguer must
keep his subject constantly in mind, that his efforts may all
be directed toward a definite end in view—to convince and
persuade his audience. In debate the speaker should plainly
state the subject, and constantly hold it up to the attention
of the audience. This procedure renders it impossible for an
opponent to ignore the question and evade the real issue.

Only those who are debating for practice experience any
difficulty in obtaining a subject. In the business world men
argue because they are confronted with some perplexing
problem, because some issue arises that demands
discussion; but the student, generally speaking, chooses his
own topic. Therefore a few suggestions in regard to the



choice of a subject and the wording of a proposition are
likely to be of considerable service to him.

The student should first select some general, popular
topic of the day in which he is interested. He should, for
several reasons, not the least of which is that he will thus
gain considerable information that may be of value to him
outside the class room, select a popular topic rather than
one that has been worn out or that is comparatively
unknown. He should, moreover, choose an interesting topic,
for then his work will be more agreeable and consequently
of a higher order. Of this general idea he must decide upon
some specific phase which readily lends itself to discussion.
Then he has to express this specific idea in the form of a
proposition. As it is not always an easy matter to state a
proposition with precision and fairness, he must take this
last step very cautiously. One must always exercise great
care in choosing words that denote the exact meaning he
wishes to convey. Many writers and speakers have found
themselves in false positions just because, upon
examination, it was found that their subjects did not express
the precise meaning that was intended.

Moreover, in phrasing the proposition, the debater should
so state the subject that the affirmative side, the side that
opens the discussion, is the one to advocate a change in
existing conditions or belief. This method obviously
corresponds to the way in which business is conducted in
practical affairs. No one has reason to defend an established
condition until it is first attacked. The law presumes a man
to be innocent until he is proved guilty, and therefore it is
the prosecution, the side to affirm guilt, that opens the case.



The question about government ownership of railroads
should be so worded that the affirmative side will advocate
the new system, and the negative will uphold the old. It
should be stated thus: "Resolved, That all railroads in the
United States should be owned and operated by the Federal
government." This obligation of adducing evidence and
reasoning to support one side of a proposition before an
answer from the other side can be demanded, is called
burden of proof. The "burden" always rests upon the side
that advocates a change, and the proposition should be so
worded that the affirmative will have to undertake this duty.

One more principle must be observed: nothing in the
wording of the subject should give one side any advantage
over the other. Argument can exist only when reasonable
men have a difference of opinion. If the wording of the
proposition removes this difference, no discussion can
ensue. For instance, the word "undesirable," if allowed to
stand in the following proposition, precludes any debate:
"Resolved, That all colleges should abolish the undesirable
game of football."

From the preceding suggestions it is seen that the
subject of an argument is a definite, restricted thought
derived from some general idea. Whether expressed or not,
the subject must be a proposition, not a term. In debate the
proposition is usually framed in the form of a resolution. This
resolution must always be so worded that the burden of
proof will rest upon the affirmative side. Nothing in the
wording of the proposition should give either side any
advantage over the other. These principles have to do with



the manner of expression; subjects will next be considered
with respect to the ideas they contain.

A common and convenient method of classification
divides propositions into two groups: propositions of policy,
and propositions of fact. The first class consists of those
propositions that aim to prove the truth of a theory, that
indicate a preference for a certain policy, for a certain
method of action. The second class comprises those
propositions that affirm or deny the occurrence of an event,
or the existence of a fact. Propositions of policy usually,
though not always, contain the word should or ought;
propositions of fact usually contain some form of the word
to be. The following illustrations will make the distinction
plainer:—

PROPOSITIONS OF POLICY.

The United States should adopt a system of bounties and
subsidies for the protection of the American merchant
marine.

State laws prohibiting secular employment on Sunday
should be repealed.

A city furnishes a more desirable location for a college
than the country.

The aggressions of England in Africa are justifiable.

PROPOSITIONS OF FACT.

Homer wrote the Iliad.
Nero was guilty of burning Rome.



Mary, Queen of Scots, murdered her husband.
The most convenient method of studying propositions to

see what subjects are desirable for student debates is to
consider first those propositions that should be avoided.

1. PROPOSITIONS WITH ONLY ONE SIDE. As
argumentation presupposes a difference of opinion about a
certain subject, evidently it is impossible to argue upon a
subject on which all are agreed. Sometimes such
propositions as, "Resolved, That Napoleon was a great
soldier," and "Resolved, That railroads should take every
precaution to protect the lives of their passengers," are
found on the programs of literary societies and debating
clubs. In such cases mere comment, not debate, can follow.
Only subjects on which reasonable men actually disagree
are suitable for argument.

2. AMBIGUOUS PROPOSITIONS. If a proposition is capable
of several interpretations, those who choose it as a subject
for an argument are liable not to agree on what it means,
and one side will debate in accordance with one
interpretation, and the other side in accordance with a
totally different interpretation. Thus the opponents will
never meet in conflict except when they explain their
subject. For example, in a certain debate on the question,
"Resolved, That colleges should abolish all athletic sports,"
the affirmative held that only interclass and intercollegiate
games were involved; while the negative maintained that
the term "athletic sports" included all forms of athletic
games participated in by college men. Manifestly the debate
hinged largely on the definition of this term; but as there
was no authority to settle just what was meant, the debate



was a failure. It is usually desirable, and frequently
necessary, to explain what the subject means, for unless it
has some meaning which both sides are bound to accept,
the argument becomes a mere controversy over the
definition of words. Another ambiguous proposition would
be, "Republican government in the United States is
preferable to any other." The word "republican" is open to
two legitimate definitions, and since the context does not
explain which meaning is intended, a debater is at liberty to
accept either definition that he wishes. A few alterations
easily turn this proposition into a debatable subject,
"Government by the Republican party in the United States is
preferable to any other."

3. TOO GENERAL PROPOSITIONS. It is never wise for a
writer or a speaker to choose a subject which is so general
or so abstract that he cannot handle it with some degree of
completeness and facility. Not only will such work be difficult
and distasteful to him, but it will be equally distasteful and
uninteresting to his audience. No student can write good
themes on such subjects as, "War," "The Power of the
Press," "Race Prejudice"; nor can he argue well on
propositions like, "Resolved, That wars are justifiable";
"Resolved, That the pen is mightier than the sword"; or
"Resolved, That race prejudice is justifiable." These are
entirely beyond his scope. But he can handle restricted
propositions that have to do with one phase of some
concrete, tangible event or idea. "Resolved, That Japan was
justified in waging war against Russia"; "Resolved, That
Bacon wrote the plays commonly attributed to
Shakespeare"; "Resolved, That the segregation of Japanese



school children in San Francisco is for the best interests of
all concerned," are subjects that can be argued with
success.

4. COMBINED PROPOSITIONS. It sometimes happens that
several heterogeneous ideas, each of which by itself would
form an excellent subject for argument, are embodied in a
single proposition. The difficulty of arguing on this kind of
subject is apparent. It is none too easy to establish one idea
satisfactorily; but when several ideas must be upheld and
defended, the work is enormous and sometimes open to the
charge of inconsistency. Moreover, the principle of Unity
demands that a composition be about a single topic. The
proposition, "Resolved, That Aaron Burr was guilty of murder
and should have been put to death," involves two debatable
subjects, each of which is of sufficient importance to stand
in a proposition by itself: "Was Burr guilty of murder?" and
"Should a murderer be punished by death?" The error of
combining in a compound sentence several distinct subjects
for debate is generally detected with ease; but when the
error of combination exists in a simple sentence, it is not
always so obvious. In the case of the subject, "Resolved,
That foreign immigrants have been unjustly treated by the
United States," there are, as the same privileges have not
been granted all immigrants, several debatable questions.
One who attempts to argue on this subject must take into
consideration the treatment that has been accorded the
Chinese, the English, the Germans, the Italians, the paupers,
the well-to-do, and others. In one case the laws may be
palpably unfair, and in another case, all that can be desired.



When two ideas, however, are very closely related and
are dependent upon each other for interpretation and
support, they may and sometimes should be combined in
the same proposition. For example, "Education should be
compulsory to the age of sixteen," involves two main issues:
"Education should be compulsory," and "The age of sixteen
is the proper limit." But in this case the one who advocates
compulsory education is under obligation to explain some
definite system, and this explanation must include the
establishing of some limit. To name this limit in the
proposition renders the argument clearer to an audience
and fairer to an opponent. For similar reasons, the
proposition, "The Federal government should own and
operate the railroads in the United States," cannot be
condemned on the ground that it is a proposition with more
than one main issue.

Propositions, then, adapted to class room argument, are
those which give rise to a conflict of opinion; which contain
a definite and unmistakable thought; which are specific and
sufficiently restricted to admit of thorough treatment; and
which contain a single idea.

Furthermore, the student will do well to select subjects
that are as nearly as possible like the problems which
statesmen, educators, professional and business men meet
in practical life. He should try to remove his argument as far
as he can from the realm of pure academic exercise, and
endeavor to gain some insight into the issues that are now
confronting the makers of modern civilization. The student
who takes this work seriously is sure to gain information,
form opinions, and acquire habits of thought that will be of



great practical value to him when he takes his place as a
man among men.

EXERCISES

A. Narrow each of the following terms into good,
debatable propositions:—

Election of Senators; Chinese exclusion; woman suffrage;
temperance; compulsory manual training; the honor
system; compulsory education; vivisection; reciprocity; an
enlarged army; the educational voting test; strikes; bounties
and subsidies; capital punishment; Hamlet's insanity;
municipal government; permanent copyright; athletics; civil
service; military training; Panama canal; jury system;
foreign acquisitions; Monroe Doctrine; forest reserves;
protective tariff.

B. Criticise the following propositions:—
1. The existence and attributes of the Supreme Being can

be proved without the aid of divine revelation.
2. More money is spent for luxuries than for necessities.
3. The growth of large fortunes should be checked by a

graduated income tax and an inheritance tax.
4. The Monroe Doctrine should receive the support of

every American.
5. Hard work is the secret of success.
6. Law is a better profession than medicine.
7. College football should be abolished and lacrosse

adopted in its place.
8. Newspapers exert a powerful influence on modern

politics.



9. The United States postal system should be under the
control of the Federal government.

10. The shortest distance between two points is a
straight line.

11. Immigration is detrimental to the United States.
12. President ——'s foreign policy should be upheld.
13. Canada should not be annexed to the United States.
14. The cruel banishment of the Acadians was unjust.
15. Beauty has practical uses.
16. The democratic policy of government would be for

the best interests of the Philippines.
17. Dickens' novels, which are superior to Scott's,

effected reforms.
18. An unconstitutional income tax should not be levied.
19. A majority vote of a jury should not convict or acquit.
20. Edison is a great inventor.
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THE INTRODUCTION—PERSUASION

Every complete argument consists of three parts:
introduction, discussion, and conclusion. Each of these
divisions has definite and specific duties to perform. The
work of the introduction is threefold: (1) to conciliate the
audience; (2) to explain the subject; and (3) to outline the
discussion. As the conciliation of the audience is
accomplished by an appeal to the emotions rather than to
the reason, it is properly classified under persuasion.
Explaining the proposition and outlining the discussion are
of an expository nature and will be discussed under the
head of conviction.

As has been stated in a previous chapter, the amount of
persuasion to be used in any piece of argumentative work
depends entirely upon the attending circumstances. The
subject, audience, author, occasion, and purpose of the
effort must be taken into consideration. But whether the
amount used be great or small, practically every argument
should begin with conciliation. The conciliation of the
audience—the word audience is used throughout this book
to designate both hearers and readers—consists of gaining
the good will of those to be convinced, of arousing their



interest, and of rendering them open to conviction. No
argument can be expected to attain any considerable
degree of success so long as anything about its author, or
anything in the subject itself, is peculiarly disagreeable to
the people it is designed to affect. If the ill will remains too
great, it is not likely that the argument will ever reach those
for whom it is intended, much less produce the desired
result. In addressing Southern sympathizers at Liverpool,
during the Civil War, Beecher had to fight even for a
hearing. The speech of an unpopular Senator frequently
empties the Senate chamber. Men of one political belief
often refuse to read the publications of the opposite party.
Obviously, the first duty of the introduction is to gain the
approval of the audience. In the next place, interest must be
aroused. Active dislike is less frequently encountered than
indifference. How many times sermons, lectures, books
have failed in their object just because no one took any
interest in them! There was no opposition, no hostility;
every one wished the cause well; and yet the effort failed to
meet with any attention or response. The argument did not
arouse interest—and interest is a prime cause of attention
and of action. In the third place, the conciliatory part of the
introduction should induce the audience to assume an
unbiased, judicial attitude, ready to decide the question
according to the strength of the proof. This result is not
always easy of attainment. Longstanding beliefs, prejudice,
stubbornness must be overcome, and a desire for the truth
substituted for everything else. All this is frequently difficult,
but unless an arguer can gain the good will of the people
addressed, arouse their interest, and render them willing to



be convinced, no amount of reasoning is likely to produce
much effect.

Now the question arises, How is it possible to conciliate
the audience? To this query there is no answer that will
positively guarantee success. The arguer must always study
his audience and suit his discourse to the occasion. What
means success in one instance may bring failure in another.
The secret of the whole matter is adaptability. Humor,
gravity, pathos, even defiance may at times be used to
advantage. It is not always possible, however, for the orator
or writer to know beforehand just the kind of people he is to
address. In this case it is usually best for him to follow out a
few well established principles that most arguers have
found to be of benefit.

MODESTY. Modesty in word and action is indispensable to
one who would gain the friendship of his audience. Anything
that savors of egotism at once creates a feeling of enmity.
No one can endure another's consciousness of superiority
even though the superiority be real. An appearance of
haughtiness, self-esteem, condescension, intolerance of
inferiors, or a desire for personal glory will at once raise
barriers of dislike. On the other hand, modesty should never
be carried so far as to become affectation; that attitude is
equally despicable. Personal unobtrusiveness should exist
without being conspicuous. The arguer should always take
the attitude that the cause he is upholding is greater than
its advocate.

In the following quotations, compare the overbearing
arrogance of
Burke's introduction with the simple modesty of Proctor's:—



Mr. Speaker, I rise under some embarrassment
occasioned by a feeling of delicacy toward one-half of the
house, and of sovereign contempt for the other half.
[Footnote: Edmund Burke, House of Commons, March 22,
1775.]

Mr. President, more importance seems to be attached by
others to my recent visit to Cuba than I had given it, and it
has been suggested that I make a public statement of what I
saw and how the situation impressed me. This I do on
account of the public interest in all that concerns Cuba, and
to correct some inaccuracies that have, not unnaturally,
appeared in reported interviews with me. [Footnote:
Redfield Proctor, United States Senate, March 17, 1898.]

FAIRNESS. Few things will assist an arguer more in
securing a respectful hearing from those who do not agree
with him, but whom he would convince, than the quality of
fairness. The arguer should take the position of one seeking
the truth regardless of what it may be. If he wishes others to
look at the question from his standpoint, he will have to
show that he is willing to consider the question from their
point of view. Everything' in the shape of prejudice,
everything which would tend to indicate that he had formed
conclusions prior to his investigation, he must carefully
avoid.

In this connection consider the following:—
I very much regret that it should have been thought

necessary to suggest to you that I am brought here to
"hurry you against the law and beyond the evidence." I hope
I have too much regard for justice, and too much respect for
my own character, to attempt either; and were I to make



such attempt, I am sure that in this court nothing can be
carried against the law, and that gentlemen, intelligent and
just as you are, are not, by any power, to be hurried beyond
the evidence. Though I could well have wished to shun this
occasion, I have not felt at liberty to withhold my
professional assistance, when it is supposed that I may be in
some degree useful in investigating and discovering the
truth respecting this most extraordinary murder. It has
seemed to be a duty incumbent on me, as on every other
citizen, to do my best and my utmost to bring to light the
perpetrators of this crime. Against the prisoner at the bar,
as an individual, I cannot have the slightest prejudice. I
would not do him the smallest injury or injustice. But I do
not affect to be indifferent to the discovery and the
punishment of this deep guilt. I cheerfully share in the
opprobrium, how great so ever it may be, which is cast on
those who feel and manifest an anxious concern that all who
had a part in planning, or a hand in executing, this deed of
midnight assassination, may be brought to answer for their
enormous crime at the bar of public justice. [Footnote:
Works of Daniel Webster, Vol. VI, p. 51. Little, Brown & Co.,
Boston, 1857.]

SINCERITY. Another quality of paramount importance to
the arguer is sincerity. This he must really possess if he is to
be eminently successful. To feign it is almost impossible;
some word or expression, some gesture or inflection of the
voice, the very attitude of the insincere arguer will betray
his real feelings. If he tries to arouse an emotion that he
himself does not feel, his affectation will be apparent and
his effort a failure. There are few things that an audience


