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Further praise for J Curve Exposure

“Private Equity worldwide attracts growing amounts of capital that fuels the growth of an
industry which probably faces its greatest challenge so far. The buy-out industry has yet to
demonstrate the sustainability of the exceptional returns it has produced over the last five
years while the venture capital industry has yet to bounce back and produce the sort of
premium that its risk levels should command for investors. Against this backdrop, the
publication by Pierre-Yves Mathonet and Thomas Meyer provides investors in the asset
class with the necessary toolbox to understand its fundamentals and to enable them to
apply their own judgment on the market. This should allow both existing and prospective
investors to navigate the sometimes complex intricacies of the industry and to construct a
robust portfolio at this crucial point of the cycle. Congratulations for this superb new work
which, as their first book Beyond the J Curve will become an industry benchmark.”
—Philippe Poggioli, Managing Partner, Access Capital Partners

“Notwithstanding the attractive returns private equity may offer, there are many potential
pitfalls for investors. Mathonet and Meyer have done an excellent job (again) in helping
investors avoid such pitfalls and build a robust portfolio of private equity funds. Written
for practitioners, their new book, J Curve Exposure provides a theoretically sound basis
for those seeking exposure to this asset class. I can strongly recommend it.”
—Peter Cornelius, Head of Strategy & Economics, AlpInvest Partners

“Brilliant. No other book provides practical tools in private equity funds
investments. Together with their first book Beyond the J Curve, institutional
investors are now able to sail out with a compass to navigate the turbulent sea
of "private equity funds". I strongly recommend this book for all of investors
and especially for Asian investors who are increasing exposures in private
equity assets.”
—Kazushige Kobayashi, President & CEO, Alternative Investment Capital

“The commitment of the authors to exploring, rationalising and proposing tools and
methods for understanding the Private Equity industry in their second book is proof in
itself of the need to permanently monitor, understand and follow the evolution of this
industry. I can only praise their hard work and their willingness to make us all benefit
from their valuable, wise and professional views.”
—Javier Echarri, Secretary General, European Private Equity & Venture Capital
Association (EVCA)
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Foreword

Private Equity is possibly more visible now than in any other period in its history. As a
consequence, many people today feel entitled to express strong and often radical opinions
on the industry. Whilst the variety of opinion is impressive and to a large extent constitutes
the proof that the industry has become ‘on-exceptional’, the lack of depth in some of the
more colourful is regrettable and harmful.

In their previous book, ‘Beyond the J Curve’, Thomas Meyer and Pierre-Yves Mathonet
provided readers with an in-depth presentation of the private equity industry. By sharing
further their professional experience as investors in the asset class they positively contribute
to the current debate. The Private Equity industry is complex and any comment on its
operation and/or economic impact should be based on a thorough understanding. New comers
in private equity will build such understanding by reading this second book while seasoned
readers will be challenged by the approach presented in terms of portfolio construction and
notably by the role played by venture capital.

The historical track-record evidence of the Private Equity industry used by the authors in
their introduction reveals itself as cleverly entertaining and particularly clarifying in under-
standing the relevance of the industry business model in its different forms, its adaptation
capacity and its intrinsic nature of permanent search for effective investment.

To use the analogy of some of the current opponents of the Private Equity industry, the
‘wildest animal in the zoo’ is actually one of those rare and old animals which from the start,
like the Venetian Merchant, have been able to adapt and evolve to embrace the changing
nature of the economy and as a consequence remain relevant, alive and rewarding today.

This Darwinian nature of the industry is further evidenced and very well documented by
the authors at the level of individual management companies that go through the private
equity cycle from the initial fundraising to the next one. While many teams fail to raise their
second fund, new players enter the market on the back of their relevant experience for the
foreseeable challenges and opportunities. Understanding this basic principle of permanent
adaptation is a sine-qua-non start point for entering the industry.

It is important for institutional investors embracing this asset class to acknowledge that it
requires not just a strategic long-term commitment but also a deep understanding, permanent
monitoring as well as active building and management of the portfolio. As the authors
highlight, it is about building a ‘life-time program’ of an asset which is core and not
peripheral. This book will help investors build the tools for understanding, measuring and
managing and diversifying their portfolios with that long-term perspective in mind and away
from knee-jerk reactions or fashionable me-too strategies.

Regardless of the future evolution of this permanently changing asset class, the size and
scope of the players in this market – from brand names to specialized boutiques – the
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foreseeable higher liquidity potential and sophistication derived from the combined impact
of the secondary market, portfolio management and individual deal management, the tools
provided in this book, as well as the in-depth understanding that it facilitates, make it a
permanent consultation work to be kept on the office desk.

A thorough reading of this work could also help some of those with extreme opinions to
assess the relevance of their views and the impact of what they wish for. I would argue that
the Venetian merchant families ‘commendas’ benefited the whole of Venetian society and
not just themselves.

The commitment of the authors to exploring, rationalising and proposing tools and methods
for understanding the Private Equity industry in their second book is proof in itself of the
need to continually monitor, understand and follow the evolution of this industry. I can only
praise their hard work allowing us all to benefit from their valuable, wise and professional
views.

Javier Echarri
EVCA SECRETARY GENERAL
Brussels, 31st July 2007
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